CHINA CYCLE

Englishmen detest a siesta : on the contrary, I know places
where to work in the heat of the day is all but impossible : but
in Yunnan, which has the most temperate and equable climate
in the whole Far East, it seemed unnecessary that the best hours
of the day, as well as the whole of the night, should be devoted
to repose.

Sloth was not the only vice (and such an un-Chinese
vice) of the Yunnanese. Commercial stupidity, equally .un-
Chinese, was another. Elsewhere, when I was discussing
business with one of our dealers I could be sure that my points
of argument would be taken, if not necessarily agreed to, but in
Yunnan they just looked at me with a dogged dullness and did
nothing. They had not the faintest idea how to sell cigarettes
or where to buy them, and this in a period of scarcity when
their agency for us was worth a fortune to every one of them if
they had used their wits. I soon got on the road, and went
to Mengtze, down to the south, passing a most lovely lake in
the train, with a fancy border of intricately terraced rice fields,
and found a very mixed town. There were Annamites from
" India ", as they called Indo-China or Burma, and a lot of
the Lolo tribesmen and women, as well as the Chinese them-
selves. There were also a great many bullocks in the narrow
streets. In Yunnan towns the roads seemed to take the place,
to some extent, of the rivers of South China. While the resi-
dents reclined and the shops put up their shutters, the transients
moved always on. There is no siesta for the ponies of the
caravans.

I went to most of the other sizeable towns in reach of car
and rail, for by this time travelling had so got into my blood
that I could not endure a dot on the map if it did not call an
image to my mind. Moreover, we had left the direction of
our business for the last ten years to a Chinese manager, and
we suspected that abuses had grown up which did not appear
" on the surface, as had been happening in Changsha. It was
thus desirable that the foreigner should make direct contact
with the country dealers, and acquaint them with our precise
terms of business and the allotment of goods available to them.
We found for example that our Yunnanfu dealers, who were
about the only wideawake people in Yunnan, were buying
almost the whole of our goods and selling them at a profit to
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